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Editorial Review

Amazon.com Review
We're constantly negotiating in our lives, whether it's convincing the kids to do their homework or settling
million-dollar lawsuits. For those who need help winning these battles, Roger Fisher has developed a simple
and straightforward five-step system for how to behave in negotiations. Narrated soothingly by NPR
announcer Bob Edwards, Fisher adds the meaty portions of the material with a sense of playfulness. The
blend of voices makes this tape easy to listen to, especially the real-life negotiating scenarios, in which
negotiating examples are given. This is a must-have tape for every businessperson's car. (Running time: one
hour, one cassette) --Sharon Griggins

Review

"This is by far the best thing I've ever read about negotiation. It is equally relevant for the individual who
would like to keep his friends, property, and income and the statesman who would like to keep the peace." --
John Kenneth Galbraith

About the Author

Roger Fisher teaches negotiation at Harvard Law School. He frequently appears on television as a
negotiations expert and is the director of the Harvard Negotiation Project.

Users Review

From reader reviews:

David Wysocki:

Nowadays reading books are more than want or need but also become a life style. This reading habit give
you lot of advantages. The huge benefits you got of course the knowledge your information inside the book
this improve your knowledge and information. The information you get based on what kind of e-book you
read, if you want send more knowledge just go with schooling books but if you want feel happy read one
together with theme for entertaining like comic or novel. The particular Getting to Yes: Negotiating
Agreement Without Giving In is kind of publication which is giving the reader unstable experience.

Ida Johnson:

This book untitled Getting to Yes: Negotiating Agreement Without Giving In to be one of several books this
best seller in this year, honestly, that is because when you read this publication you can get a lot of benefit
upon it. You will easily to buy this book in the book retail outlet or you can order it via online. The publisher
of this book sells the e-book too. It makes you quicker to read this book, since you can read this book in your
Smart phone. So there is no reason to your account to past this reserve from your list.



Alice Billups:

Spent a free time for you to be fun activity to try and do! A lot of people spent their down time with their
family, or their friends. Usually they doing activity like watching television, about to beach, or picnic in the
park. They actually doing ditto every week. Do you feel it? Would you like to something different to fill your
own free time/ holiday? Could be reading a book might be option to fill your no cost time/ holiday. The first
thing you ask may be what kinds of guide that you should read. If you want to attempt look for book, may be
the guide untitled Getting to Yes: Negotiating Agreement Without Giving In can be excellent book to read.
May be it might be best activity to you.

Walter Feuerstein:

Reading a book make you to get more knowledge as a result. You can take knowledge and information from
a book. Book is composed or printed or illustrated from each source that filled update of news. In this
modern era like currently, many ways to get information are available for a person. From media social just
like newspaper, magazines, science reserve, encyclopedia, reference book, story and comic. You can add
your understanding by that book. Ready to spend your spare time to spread out your book? Or just searching
for the Getting to Yes: Negotiating Agreement Without Giving In when you necessary it?
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